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US Market Size: 27.9M (3.5 Firms)
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Competition: Weak

of the company, and is prepared to

build a team of world-class
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engineers to keep Clientype at the
forefront of the industry.

Brian Glola
CEO & Co-Founder

Brian drives the company's vision,

Contact Us

Phone: 603.401.1987
Email: admin@clientype.com
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strategy and growth as it provides
ways for businesses to better
manage their clients and client
related decisions.

Stephen Cote
Marketing Analyst

Stephen joined the team through

= thesite

his entrepreneurship course and is

lending his marketing expertise to
the prodct.




